
Hamiltonians are hanging on to their homes
while out-of-towners are flocking to move
in.

There is an overall shortage of real estate
listings in Hamilton, combined with strong
demand in certain pockets of the city. That
has resulted in bidding wars and plenty of
frustration for people searching for a new
address.

Listings so far this year are down 2.5 per
cent over last year, but 22 per cent compared
to 2011. 

“This is the driest spring for listings that
I’ve experienced and I’ve been in it for 25
years,” said realtor Vivian DeBruyn-Smith.
“Our volume is down almost half but we are
seeing more listings lately.”

Realtors have mixed opinions about why
homeowners aren’t listing their properties.

Tom Fleming thinks Hamiltonians are
betting on a continuing resurgence in the
city and expecting to see values rise further
as GTA buyers keep arriving. But DeBruyn-
Smith thinks many are hesitating because
they are spooked by news reports of slump-
ing sales.

More than one-quarter of Hamilton
homes sold over the last month have gone for
asking price or more. In the west end of the
lower city, that number is 38 per cent. In the
central lower city, it’s 32 per cent. 

It’s common practice in hotter areas of the
city for realtors to hold back offers until a
week or so after the listing goes up. That al-
lows GTA buyers time to find the listing and
see the home, says DeBruyn-Smith.

The practice was forbidden by the local
real estate board until about 2007, she said.

Some local realtors say they are surprised
by the number of offers and how high some
buyers are willing to go. A Hamilton Moun-
tain four-level backsplit had 11 offers and
went for $46,000 over asking.

A one-and-a-half storey historic home in
the west end went for $47,000 more than
listed.

“We look really cheap to (GTA buyers),”
said DeBruyn-Smith. “They aren’t averse to
paying prices a local realtor would see as
astronomical.”

The most glaring example was a west end
2 1/2-storey brick home that went for a
whopping $170,000 over asking after 20 of-
fers. 

Fleming says the home was priced very
low to bring in crowds but that the final offer
was still likely about $70,000 over fair mar-
ket value.

“There have been a number of situations
where we are shaking our heads. There are
some homes that five years ago you couldn’t
have given away that are now in bidding
wars.”

Fleming has recently been involved in a
competition for a house in the industrial
North End and in a neighbourhood off Otta-
wa Street. 

“Five years ago, that house would sit
around for long time but there were three of-
fers on it. We’re seeing it throughout the
market, regardless of price point.”

Fleming says strong demand is driving up
prices in the west end of the city but buyers
are finding good value close to the water-
front, in east Hamilton and in Stoney Creek.

A ReMax Canada report earlier this year
said property values in Hamilton have
jumped 76 per cent in 10 years.

Chris Medcalf has been selling real estate
in Hamilton for 33 years.

“I’ve seen it come from nothing to some-
thing. The downtown core had been unde-
sirable but homes are selling in no time now.
Everyone is trying to get downtown.”

The demand is largely driven by out-of-

towners, often first-time buyers priced out
of the market in the GTA, says Medcalf. The
average home price in Hamilton is about
$370,000, while the average in Toronto is
about $520,000.

He says GTA buyers are getting into bid-
ding wars all over the city — the Mountain,
the east end, Stoney Creek, Dundas — but
most frequently in the west end.

It’s not much of a surprise that the Locke

Street district is one of the hottest around,
along with the Aberdeen and Herkimer
neighbourhoods.

“The Toronto person looks at a house and
says, ‘I can’t believe you’re giving it away,’”
says Medcalf. “Hamiltonians say, ‘I can’t be-
lieve you’re charging so much.’”

So Hamilton buyers focused initially on
the west end are often left looking elsewhere
in the city.

Stacey Escott knows that all too well. The
Strathcona mother of two young children
has been searching for a bigger house in the
neighbourhood for six months.

“Homes are going super fast … Everybody
is holding offers and it’s infuriating. It elimi-
nates the back and forth. You’ve got one shot
and you’re going against three, seven or 10
other people.”

Bruce Moran, president of the Realtors
Association of Hamilton-Burlington, says
Hamilton is a draw. It’s attractive to first-
time buyers, young families and those
downsizing who want to put some money in
their pockets for retirement, he says.

All the realtors agreed that out-of-town-
ers look at the city’s real estate market much
differently than Hamiltonians. DeBruyn-
Smith says they aren’t weighed down by
preconceived notions about good and bad
neighbourhoods, for instance.

Medcalf is the most blunt. 
“If Hamilton doesn’t open its eyes, we’ll be

priced out of our own homes. We’ll all be
pushed to Dunnville.”
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Realtors Vivian and Mark DeBruyn-Smith: Toronto buyers don’t expect as much house for the price, and have no preconceived notions.

Housing gone crazy
Naive Toronto buyers think Hamilton prices are super, and are bumping up costs in surprising areas 
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WHAT THEY SOLD FOR

Loder Street, Ancaster
Listed: May 21
Sold: May 28
Asking: $349,000
Sold for: $380,000

Homewood Avenue, Hamilton
West
Listed: April 10
Sold: May 17
Asking: $299,900
Sold for: $471,250

Homewood Avenue, Hamilton
West
Listed: April 22
Sold: April 30
Asking: $374,900
Sold for: $431,000

ABOVE ASKING
The number of homes selling for 100 per
cent or more of asking price (April 29- May
29)
Hamilton Mountain: 29 per cent (53 of 184)
Hamilton West (James Street to the
western side of McMaster): 38 per cent (22
of 58)
Hamilton East (Gage Avenue to Grays
Road): 16 per cent (10 of 61)
Hamilton Centre (James Street to Gage
Avenue): 32 per cent (25 of 77)
Ancaster: 18 per cent (11 of 59)
Dundas: 25 per cent (6 of 24)
Stoney Creek: 23 per cent (17 of 75)
Waterdown: 22 per cent (6 of 27)
Average: 27 per cent (150 of 565)
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BUSINESS
Entrepreneur honoured
Burlington’s entrepreneur of the
year celebration will be held Thurs-
day, June 6 from 5:30 to 9:30 p.m. at
the Burlington Convention Centre,
1120 Burloak Dr.

Pasquale Paletta, founder of
Paletta International, will be ho-
noured as the city’s 2012 entrepre-
neur of the year. 

The company’s interests have

expanded from a meat packing
plant into land development, film
and media projects. 

For more information, call the
Burlington Economic Development
Corporation at 905-332-9415.

Fashionable Hamilton
Two new women’s fashion bou-
tiques have opened up downtown.

Girl on the Wing is located at 181

King St. E. in the Inter national Village
Business Improvement Area. It spe-
cializes in vintage clothing and
antiques.

La Bichette is located at 257 James
St. N. It offers contemporary fash-
ions from Los Angeles along with
vintage wear from a variety of
sources.
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